2015 season
again starts
with records
Story and photos by Joe Sage
rizona’s famous sextet of auctions has kicked
off the world’s collector car calendar once
again. Records of all sorts were individually
set, and the six events collectively brought just shy of
$300,000,000, up from just under $250 million last year,
while last year’s impressive 82 percent sell-through rate
climbed to a remarkable 86 percent this year.
Each of the six brings something to the table. BarrettJackson is the granddaddy of them all, at 44 years running. Bonhams is our newest, though the company has
been in business since 1793. They join RM Auctions and
Gooding & Company in the top-dollar stratum, where
those two have battled it out for top sale for eight years
now (they also go head-to-head in Monterey and Amelia
Island). Russo and Steele and Silver Auctions are tops in
personality, you might say, with Drew Alcazar adding a
distinctive star turn as ringmaster in Russo’s arena format, while Silver just plain has lots of offbeat charm.
Four of the six achieved the top ten sales. RM pulled
the highest price of the week—$9,625,000 for a 1964
Ferrari 250 LM Coupe—yet this was just a scant 2.3
percent ahead of Bonhams’ $9,405,000 sale of a 1966
Ferrari 275 GTB Competizione Coupe. It was, however,
fully 25 percent ahead of perennial top-spot-swapping
Gooding, whose 1959 Ferrari 250 GT LWB California
Spyder brought $7,700,000. Gooding, in turn, was still
50 percent ahead of Barrett-Jackson’s $5,100,000 for a
1966 Shelby Cobra 427 Super Snake. Barrett-Jackson is
increasingly coming on strong in the seven-figure cars
—with three of the top ten sales this year.
A few had caught our eye ahead of time at each auction, and we had a few others catch our eye unexpectedly as each unfolded. Details and highlights follow.
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Barrett-Jackson
44th Annual Collector Car Auction Event
Just like last year, Barrett-Jackson has broken their own
record, with sales over $130 million, as they sold 1,611
cars to a record number of bidders over 10 days. Figures
were boosted considerably by sale of the Ron Pratte Collection—their largest consignment ever—which in
itself raised $40.44 million in vehicles and automobilia
combined. Automobilia sales nearly tripled prior world
records, with some 2,000 pieces bringing over $6.55 million. Vehicles sold for the benefit of local and national
charities raised $8.6 million, with celebrities from
Sharon Stone to Jeff Gordon boosting the excitement.
A FEW THAT CAUGHT OUR EYE (SHOWN AT LEFT):

▼ Lot #2084. Catching our eye as it crossed the block
was this 1962 AAA Radiator Buddy Taylor Sprint Car,
with extensive Southwest racing history, fully restored
to as-new condition, correct for vintage racing. RESULT:
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sold at no reserve, for $88,000.
▼ Lot #2500. On our original watch list, this 1954
Pontiac Bonneville Special Motorama Concept Car was
inspired during time GM design chief Harley Earl spent
at the Salt Flats. It is the birth of the Pontiac Bonneville
name and carries many styling cues for subsequent GM
production in the ’50s. RESULT: third place among the
Top 10, this sold with reserve, for $3,300,000.
▼ Lot #2524. Also on our early watch list, this 2007
Ford Shelby GT500 Super Snake Prudhomme Edition
carried massive credentials, was one of only 100, and in
fact was Shelby CSM # 0001C, the car used to launch
the program. RESULT: sold at no reserve, for $275,000.
Barrett-Jackson’s top 10 sales totaled $19,748,000
and included two Shelby Cobras, the Motorama Pontiac,
a GM Futurliner bus for charity, three Mercedes-Benz
Gullwings and Cabriolets, just one Ferrari, and a couple
of other rarities. Their number one sale 1966 Shelby
Cobra 427 Super Snake brought $5,100,000.
A total of 10 cars raised $8,635,000 to benefit local
and national charities, led by the aforementioned 1950
GM Futurliner Parade of Progress Tour Bus (Lot #2501),
which itself raised $4,650,000 on Saturday evening ($4
million bid, plus $650,000 in additional pledges). The
Futurliner was donated by Pratte, a Vietnam veteran, to
benefit the Armed Forces Foundation.
▼ Barrett-Jackson auctions are held in Scottsdale
(January), Palm Beach (April), Reno-Lake Tahoe (August)
and Las Vegas (September). ▼ www.barrett-jackson.com

Bonhams
4th Annual Scottsdale Auction
There were a great many people watching the stunningly beautiful, fast and historic 1966 Ferrari 275 GTB
Competizione that crossed the block at Bonhams, but
only one brought it home—for $9,405,000, a new world
auction record for the model, one of the most valuable
cars ever auctioned in Arizona and, as noted above, just
a hair’s-breadth shy of being top seller for the week.
A FEW THAT CAUGHT OUR EYE (SHOWN AT LEFT):

▼ Lot #172. This 1955 Jaguar XK140 MC Roadster
with 3442cc six-cylinder and 4-speed manual epitomizes the postwar sports car craze that swept the US
and had only 22,000 original miles, plus beautiful
Aston-like Suede Green paint and leather. RESULT: sold
for $132,000 including premium.
▼ Lot #165. Bonhams is a top-dollar auction, but we
always find something fun, affordable and unexpected.
This 1937 Chevrolet Master Deluxe “Demonstrator”
Sport Coupe, with an 85-hp six and front independent
suspension, was restored with promotional details for
its function as a dealer new model showpiece. RESULT:
sold for $69,300 including premium.
▼ Lot #128. We had planned to watch this ex-Scuderia
Filipinetti, Le Mans 24 Hours, 1000 Kms de Spa-Francorchamps and 500 Kms di Imola class-winning 1966
Ferrari 275 GTB Competizione, and sure enough it was
a record-setter (see above). RESULT: sold for $9,405,000

An annual panel discussion of motivations, trends and insights in classic car collecting featured
prominent experts John Carlson, Dave Kinney and Tom Cotter. Held at the Arizona Biltmore on the
eve of the Arizona Concours d’Elegance, as auction week got underway, the event was presented
and moderated by the Phoenix Automotive Press Association (PAPA). Photo: Randall Bohl.

Scratching your itch

T

he Phoenix Automotive Press Association has hosted a panel discussion before the start of auction
week for some years now. This year it was
held at the Arizona Biltmore, on Saturday,
the eve of the second annual Arizona Concours d’Elegance. There is a great deal of
overlap between the concours and auction
groups, of course, and the venue adds a rich
undertone to the subject matter.
Moderated by automotive journalist and
author Larry Edsall, the panel of collector
car experts included John Carlson, an accomplished muscle car collector who
would be expanding his realm by serving
as a concours judge ; Dave Kinney, publisher of the Hagerty Price Guide; and Tom
Cotter, author of such well known books as
The Cobra in the Barn, The Corvette in the
Barn and others, as well as several motorsports biographicals and his latest barn
find study, Fifty Shades of Rust.
They would share insights about the
state of collectible automobiles and perceptions of trends, but began with personal tales of their earliest automotive roots.
JOHN CARLSON started his hobby in a

familiar way. When he was about 14 years
old, he wanted a car. He worked a paper
route, and an old car would be fine, so he
asked his mom. “Not a chance,” came her
quick reply. “When you can afford to have

an old car, you can have an old car.” Along his
paper route was a 1936 Plymouth 4-door sedan
belonging to one Mrs. Ashlock, which had been
sitting around forever. He helped himself to rejuvenating it, slipping into her garage to polish it up.
Once it was a thing of beauty, young John told her
he would like to buy it. “How much do you want?”
he inquired. Her reply seems to foreshadow the
auction industry: “How much do you have?”
“Well, how much do you want?” he asked
again. “Well, how much do you have?” came the
same reply. John had twelve dollars. “That’s how
much I want,” she said. Benefitting from a hill
between their houses, John rolled the car home,
where he proceeded to hot-rod it to his taste.
DAVE KINNEY says his father was “a very

kind and understanding man.” Dave is the third of
three children, the other two of whom defined a
wide continuum. His big brother was a superstar
at Duke University, head of the student body, who
then went to University of Chicago Law School
and became a very prominent attorney. His big
sister, on the other hand, had run off to Oregon on
the back of a motorcycle with a heroin addict.
(“Everything is fine now,” he assures us.)
So when young Dave got to about age 15, his
dad said, basically, “don’t get arrested and don’t
go to jail.” This left him a fair amount of headroom. His dad had long known Dave had a love for
automobiles—at age 6, the kid knew the sound of
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including premium.
Bonhams, with a nearly 90 percent sell-through
rate, set multiple records during its fourth year here.
Other seven-digit notables included a 1955 MercedesBenz 300SL Gullwing Coupe formerly owned by the
prime minister of Northern Ireland, at $1,375,000; a
silver 1958 Mercedes-Benz 300SL Roadster with red
interior, at $1,237,500; and a very original single-family-owned 1964 Shelby Cobra 289 at $1,017,500.
▼ Bonhams hosts a variety of fine art, antique and
collectors’ auctions worldwide. ▼ www.bonhams.com

Gooding & Company
8th Annual Scottsdale Auction

Alfa Romeo photo: RM Auctions

Gooding & Company has often had the highest-selling
car of the week during its eight years here. This year,
they did not, but they did sell eleven cars in seven figures and set 25 new auction records during their twoday sale totaling $51.5 million, with a 90 percent sellthrough rate. The 114 cars they sold (out of 126) averaged a healthy $451,900 each.
Jay Leno donated his personal 2008 Dodge Challenger SRT8 for charity, raising $565,625 for the USO—
$360,000 from the winning bid plus over $200,000 in
donations from other bidders and attendees
A FEW THAT CAUGHT OUR EYE (SHOWN AT LEFT):

▼ Lot #59. This 1946 Ford Marmon-Herrington Super
Deluxe woodie station wagon was extremely rare for its
4-wheel-drive and had been restored to concours quality. RESULT: estimated at $400,000-500,000, this car did
not find a buyer at reserve.
▼ Lot #135. This 1960 Alfa Romeo Giulietta SZ with
Zagato coachwork is one of only 200, virtually untouched
since the ’60s. A late reanalysis of its provenance seems
to have affected the sales price. RESULT: estimated at
$600,000-800,000; sold at $577,500.
▼ Lot #129. This 1964 Pontiac GTO convertible in Starlight Black over red has a 4-bbl, 4-speed and rare A/C.
Restored and PHS documented. RESULT: estimated at
$200,000-250,000; sold without reserve at $330,000.
Top price was achieved by a 1959 Ferrari 250 GT
LWB California Spider, sold for $7,700,000 against an
estimate of $8,000,000-10,000,000. Records included a
1962 Ferrari 400 Superamerica Series I Coupe Aerodinamico ($4,070,000) and a 1966 Porsche 906 Carrera 6
($1,980,000). Cars sold for seven figures included five
Ferraris, two Porsches, one Shelby Cobra, and one each
from BMW, Lamborghini and Mercedes-Benz.
▼ Gooding & Company stages auctions in Arizona
(January), Amelia Island (March) and in Monterey as
the official auction of the Pebble Beach Concours d’Elegance (August). ▼ www.goodingco.com

RM Auctions
16th Annual Automobiles of Arizona
This year’s apparent Ferrari-fest hit RM Auctions, too,
where their top seller, a Classiche-certified 1964 Ferrari
250 LM with an extensive competition record, achieved
a $9.6 million sale to become the most expensive car
sold in Arizona auction history—by a razor-thin margin
over that $9.4 million Ferrari sale at Bonhams.
RM’s sales totaled $63.7 million, with a 90 percent
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sell-through rate, 17 cars selling in seven figures and a
number of individual auction records smashed. Brushing off competition from newer high-end auctions in
town, these were RM’s best Arizona results to date.
A FEW THAT CAUGHT OUR EYE (SHOWN AT LEFT):

▼ Lot #122. This freshly restored 1965 Jaguar E-Type
Series 1 4.2-Litre Roadster with 265-hp triple-carb six
and 4-speed was numbers-matching, with wire wheels
and removable hardtop. RESULT: sold for $280,500.
▼ Lot #224. Considered one of the most beautiful cars
of the modern era, this 1956 Continental Mark II with
300-hp V8 had received a frame-off rotisserie restoration. RESULT: sold for $247,500.
▼ Lot #247. With cars from the ’80s becoming auction
fare, this brand-enhancing, technology-changing 1984
Audi Sport Quattro coupe with 302-hp inline-5 turbo
and 5-speed manual is all original, with just two owners and 8300 km since new. RESULT: sold for $401,500.
The top-selling Ferrari 250 LM attracted bidders
from 20 countries, in person, by phone and online.
Ferrari fever did not stop there. Fully eight of RM’s
top ten sales were of that marque. A freshly restored
1966 Ferrari 275 GTS and a low-mileage 1984 288 GTO
both established new auction records for their models,
at $2,365,000 and $2,750,000 respectively. Prices for
Ferraris of all eras were strong, with a 1974 Ferrari 365
GT4 BB selling for a record $511,500 and a 2005 Ferrari
575 Superamerica pushing past the high end of its estimated range to $517,000.
The two non-Ferrari top ten cars at RM were a 1971
Lamborghini Miura SVJ, selling at $1,897,500, and a
1965 Porsche 904 Carrera GTS, going for $1,650,000.
RM’s top ten sales represented over $31 million of their
record $63.7 million total.
▼ RM’s Arizona sale kicked off their 2015 global
calendar, which includes Amelia Island (March), where
they are the official auction house, St. John’s in Michigan (July), Monterey (August) and many more, from
Texas to Paris and beyond. ▼ www.rmauctions.com

Russo and Steele
15th Annual Sports & Muscle in Scottsdale
Russo and Steele’s five-day event invites muscle cars,
classic European sports cars and hot rods. This year’s
event, generating roughly $20 million (up a few percentage points from last year), and with an average sale
price above $43,500 (up from just under $42,000 last
year) had some of its most notable successes in that
European sports car niche.
Russo was emphasizing their leading position with
Porsche 911s, Jaguar XK120 roadsters, and “early”
Mercedes-Benz 300SL roadsters, three specifics for
which they had the top sale of each during the six-event
Arizona week. Russo’s number one sale of a 1957
Mercedes-Benz 300SL roadster at $1.43 million beat
Bonhams’ sale at $1.24 million, RM’s sale at $1.2 million and another Bonhams sale at $902,000. Similarly,
Russo’s sale of a 1974 Porsche 911 2.7 RS for $305,500
beat 911 sales from RM and Gooding ranging from
$297,000 down to $187,000 among the combined top

Auction panel:
Scratching your itch (cont’d)

Dad’s exhaust a half a block away—and he
helped him out any way he could. Together,
they picked up five used Plymouth Valiants,
each with over 100,000 miles on the clock.
They cleaned them up, detailed them out
and sold three. He next ran into a man with
a Studebaker Avanti and traded the other
two Valiants (“and a lot of cash”) for that.
That buyer-seller turned out to be quite the
car hustler, later becoming a dealer, and he
took young Dave under his wing until it
was time for college. Or Dave put himself
under that wing, more accurately. He
learned a lot “basically, because I made
myself such a pain in the ass. I’d go to his
garage, lean on the broom a lot, and after
six months had learned a lot about cars.”
TOM COTTER developed an early taste

for hot rods, woodies and Coors beer, none
of which they had on Long Island, where he
grew up. “We only had rust,” he says. An
avid reader of vintage tin magazines,
young Tom knew exactly what he was seeing while riding his bike past Charlie’s
Welding Shop one day: a 1940 Ford convertible, the same as Wally’s friend Lumpy
had on Leave It To Beaver. It set him back
$25, plus another $25 to tow it home. For
his second car, Tom aimed higher—and
scored—with a 1939 Ford woodie wagon
he bought at age 15 for $300. “And that’s
the car I still have today,” he says.
Master of the barn find, Cotter says
there is “no barn find gene in the family”—
he must have adopted it. Tom says he
doesn’t hunt, doesn’t fish, doesn’t play
football—and at a party, he’s either the
funnest or the dullest guy there.
When the party is the run-up to the
Arizona Concours d’Elegance and auction
week, there is little question his word will
be of great interest.
Panel moderator Edsall had plenty of
questions for the panel and started by
addressing Tom.
Q: What is the big draw with these dusty,
rusty cars, that are now worth more than
good ones?
COTTER: I don’t understand that. I do
own a number of barn finds—Cunningham,
Shelby Mustang, had a barn find Cobra. If I
bring one of those to a fancy event, everybody drops what they’re doing, and they
gravitate around that car. There’s some-

thing organic about us all, like at age 14, we think
we’re going to discover something, maybe
Captain Kidd’s treasure chest. We still have that
feeling like we’re discovering something. At a
Shelby club meet, every judge will look at one of
these for 45 minutes, checking out every original
hose clamp and such. You can go out and buy a
Duesenberg for $9 million, but are always thinking
that maybe if you keep looking and looking, someday you’ll just find one.
Q: Concours events now have separate classes
for unrestored, which look as though they were
just pulled out of a barn. Do you judge these differently?
CARLSON: No, we judge them just as we
would any other concours car. They have their
own class, so they’re rated with their condition
factor. Preservation class, to me, should be original in every way and not repainted. One that’s
been clear-coated will get turned away. My definition is that it has not been touched at all. Period.
At the Arizona Concours, they’ve made a 10 percent exception, but that’s very unusual.
Q: Last year at Pebble Beach, a postwar car won
Best in Show. Was that a one-off that we ignore,
or was it meaningful?
CARLSON: We can’t ignore that. It was very
significant, the first time a postwar car has won
there in 50 years. That opens some doors for postwar cars in general. I’m going to really take a step
out here and make some enemies immediately: I
would really like to see a concours have two Best
of Shows: a prewar and a postwar. But that set
the concours world on its heels, when it won first
place. At Pebble Beach, the Best of Show is
selected by secret ballot from each judge of each
class—30 ballots with really not a lot of collaboration or sharing of information. It’s a very private
vote, so that win was a surprise.
Q: How big a surprise? Was it bigger at Pebble
than it might have been at others?
CARLSON: I think it rocked the restoration
world. Once again, I’m going to get shot, but there
are two really top quality shows in North America.
It’s very well recognized that Pebble Beach is the
grandfather on the West Coast and Amelia Island
on the East Coast, and they’re going to be that way
for awhile. This win made it clear to judges and
crowds that Best of Show doesn’t have to be a prewar car. It can be anything. It was long overdue.
Q: I just won the lottery, and I want to start a collection. I’m here at the auctions. Advise me.
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ten. And in early ’50s Jaguar XK120 roadsters, Russo’s
$143,000 sale of a 1953 model beat Gooding and
Barrett-Jackson, at $132,000 and $74,800, respectively.
A FEW THAT CAUGHT OUR EYE (SHOWN AT LEFT):

▼ Lot #2446. This 1970 Ferrari 365 GT 2+2 was sold to
its first owner in Rome and maintained at the Ferrari factory until sold and shipped to California about 20 years
later. Recently repainted and retrimmed; major work on
the V12 engine; original wood dash and chrome with
patina. RESULT: reserve not met; still for sale.
▼ Lot #2080. This 1957 Porsche 356 Speedster was
built with an original San Diego car as its basis and
painted in factory colors. RESULT: sold at $286,000.
▼ Lot #2071. This SCCA-campaigned 1959 Echidna
Chassis #2 “The Grierson Car” Class “CM” Sports Race
is powered by a hot small-block Chevy with Rochester
fuel-injection and T-10 four-speed. RESULT: sold for
$162,800.
▼ Russo and Steele auctions are held in Scottsdale
(January), Newport Beach (June), Monterey (August) and
Las Vegas (September). ▼ www.russoandsteele.com
Lower photos: Russo and Steele

Silver Auctions
18th Arizona in January Auction
It’s easy to get the feeling that Silver Auctions comes
here for fun first. The event has the feel of a weekend
auto show, but one where everything is for sale, and
pretty much everything can be driven home. And it’s all
at reasonable prices, as they generally sell cars in very
reasonable condition, as opposed to the concours and
museum quality undriveables available for millions of
dollars at the other events. Silver has so
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much fun, in fact, that they have now upped their game
to three auctions a year here, unmatched by any others
(which they already had been with two, anyway).
Variety is also the name of the game. We encourage
you to go to their website and skim the list. Some may
be replicas, tributes or not quite accurate originals, but
that’s all part of the fun (and the pricing). We are confident you could make a fun hobby out of buying something at each Silver event, driving it, then selling it at
each next Silver event. We’re always tempted.
A FEW THAT CAUGHT OUR EYE (SHOWN AT LEFT):

▼ Lot #497. This 2003 Ford V-10 Cobra roadster replica in plum over black includes 5-point quick-release
harnesses, custom black and silver interior, upgraded
audio and antitheft systems, power rack and pinion
steering, four-wheel disc brakes, custom headers and
side pipes, adjustable suspension and more. RESULT:
sold for $24,000.
▼ Lot #333. This 1958 Morris Minor 1000 in green and
Kalahari with a new interior, rooftop luggage rack and
whitewalls looks like nothing but fun. RESULT: bid to
$7500; no sale, still available. (Compare with another of
particular provenance that sold for $30,250 at RM.)
▼ Lot #476. A great example of the quality and value
you can find at Silver, this 1959 Oldsmobile 98 Holiday
2-door hardtop with 394 cu.in. V8 and power everything
was conservatively rated at 2.5 condition and ready to
drive home. RESULT: sold for $24,000.
▼ Silver is the only one with multiple events here,
returning to Arizona March 13-14, 2015, and again in
November. Other auctions are in Oregon, Idaho, Washington and the Dakotas. ▼ www.silverauctions.com ■

Auction panel:
Scratching your itch (cont’d)

KINNEY: You want to buy generations down from what your actual age is.
I’m in my 60s, so mostly cars would resonate with me from the ’70s, some ’80s,
even ’90s. But I’d be buying Japanese, like
the Acura NSX. Or the Ford GT or BMW Z8.
There are a handful that will continue to
appreciate after we’re all gone. Of course
buy the Mustang you wanted in high
school, for pure love. The others are more
for pure investment. There are a bunch of
choices you can make, but yes, first buy the
cars you always wanted, because that’s an
itch that has to be scratched.
CARLSON: Buy what you like. I’m a
muscle car fan, but also have race cars. In
the 1970s, I dragged a J2 Allard out of the
barn and still have it today. It turned out to
have a glorious race history, of which I had
no idea. A friend told me the Allard was
the ugliest thing he had ever seen—a
Cobra from the windshield back and a beer
can from the windshield forward. I paid
less than $10,000 for it then, and today it’s
ridiculous in value. That beer can has done
real well for me.

Q: Can you get a bargain at the auction?
CARLSON: If you’re going looking for
the green ’64-1/2 Mustang K-code car, you
won’t get a bargain. If you’re looking for

’60s or ’70s convertibles, well, it’s like fishing. If
you’re hoping for the 300-pound catfish, you’ll
probably never get lucky, but you can get quite a
few 100-pound catfish, and then someday maybe
you’ll get lucky.
KINNEY: You know what GM does, they wait
till they get a car just right and then kill it. Or a
whole brand, like Pontiac. Always look for the fish
out of water. At a muscle car sale, that Packard
may not be of much interest, and vice versa,
although internet bidding has somewhat evened
the odds out on this. I don’t think I’ve ever been at
an auction that didn’t have at least one big bargain.
Q: Once upon a time collector cars were classics
built before World War II. Now what’s hot?
COTTER: Right now, I’m restoring a Datsun
510. Twenty-six years after I had sold it to someone else, they called and said, “I think this is your
car; will you come and get it?” I missed the boat on
the 911. Affordable days are gone for Cobras and
things like that. I think the ’71/72 Datsun 240Z
will probably pick up. I see interest in more pedestrian cars. I met a guy recently who got me excited. He restores MGBs and for $14k will make a
“new” car for you, to your color and seats and so
on. Check out 3-on-the-tree as opposed to 4-onthe-floor. Look for obscure British or French cars
and such—“one of those weird little suckers we
can drive when the Ferrari won’t start.”
KINNEY: Buy what’s on the wall of your 17-

Auction panel:
Scratching your itch (cont’d)

year-old son or daughter. For the longest time, that
was a Lamborghini Countach. Those have absolutely zoomed up over the last few years, even the
anniversary cars with bumpers nothing short of
embarrassing. And yes, the Ferrari Testarossa,
which every Ferrari owner stuck their nose up at
for years, is now literally going up every single
day. There are a number of cars like that. For regular cars, look for cars that resonate with teenagers of that generation. Keep in mind we all
want to buy the car we couldn’t buy when we
were 17, 18, 19 and on through college. If the
football king or cheerleader had a certain car, then
if you get that now, your life will be complete. Any
unusual Mustang Fox-body and up, for example
their green 7-Up promotional car—there were
only 200 or so of them. There are all sorts of Mustangs with the Cobra name, some laughingly. If
you want dirt reliable fun-to-drive, nobody hates
you when you drive a Mustang. Maybe when you
buy a Corvette, but everyone in this country can
afford a Mustang, so there’s nothing in-your-face
about that. It’s the egalitarian collector car.
COTTER: NPR had an interview recently with
a guy turning 100. “What do you wish you could
do?” they asked. “The same things that excited me
when I was 14 excite me now,” he replied. It’s the
same with these cars.
CARLSON: I concur. Last year, I was sitting
on this panel with Keith Martin and Corky Coker.
When it came to this question, I had suggested the
NSX and talked about it a bit. That was fine, but
then I went to Russo and Steele and bought a red
NSX. It was brand new. I mean brand new.
Q: What do you see coming up in vintage racing?
COTTER: SVRA (the Sportscar Vintage Racing Association) is now national, having bought
out other historic events including Steve Earle’s
Sonoma Historics. The cars they give medallions
to are becoming so valuable owners don’t want to
drive them anymore, but fans want to see them
run, so now they’re allowing repros built by the
same manufacturer. These are not to the letter of
historic law as they used to be, but with so many
cars just shuttered up now, instead of a $5 million
car, you can race a $500,000 car.
Q: Has racing affected the price of used cars that
used to be basically free?
COTTER: When I was young, I had a Bugeye
Sprite in the back yard, which I bought for $75 with
a roll bar. (A friend said we could find a better one
for less.) Now that car is worth $18,000, and racing has affected this a lot. I made my living in the
racing world for 30 years and know there is noth-

ing LESS valuable than a year-old race car. Why
would you want that thing? But now they’re dragging old cars out of the woods. After 45 years,
there’s nothing left. They may chop out a little
piece of chassis and clone a car around it. Old race
cars were junk, and now old race cars are gold.
Q: Are there classes that should be at concours
that we haven’t seen yet?
CARLSON: Each concours has its own label
and focus, so at some you’ll see a lot of one thing,
others another. I doubt I’ll see a muscle car on the
lawn at Pebble Beach, but I could be wrong.
Q: What about the Ford GT, a new version of
which is launching in Detroit this week?
KINNEY: The Ford GT ten years ago was
successful for Ford, but also always a halo project.
You could buy it for $155k list, $165k with options
like wheels, McIntosh stereo and stripes. It sold
well, but not great. Then the recession hit, and it
went out of production, “never to do again.” If you
had bought the least popular, the Heritage Edition
in Gulf racing colors, it could be worth $450k now
“if kept in the wrapper”—the least popular color
as a new car and the most popular as a collector
car. Think about that. The buyer is not necessarily
the same guy. And color makes a big difference.
Think about Panteras that were bought in ’72-73
and brought back on Monday because the dentist
couldn’t fit two sets of golf clubs in it. There was
a little of that with the Ford GT. It had what the
actuarials might call a high attrition rate—some
bozo never learned how to drive it, or gave it to the
kids, so there is a lot of damage history. But a regular plain jane with just stripes and a radio is now
pretty much guaranteed to be a $250k car, which is
pretty good appreciation for 10 years.
There are others out there, built in the last few
years, that will be collectors.
Q: What is the golden age of automobiles?
KINNEY: It is today. Today’s cars are the
safest, the fastest and get the best gas mileage.
Go to the Mitsubishi dealer, buy something cheap,
and it’ll blow the doors off any old muscle car and
can go around a corner. Technology has changed
so much. I’d go buy the latest Subaru WRX and
TAKE CARE OF IT and be the only guy 20 or 30
years from now who has one that wasn’t wrecked.
Same with the Acura NSX and early WRXs.
Q: We’ve talked about buying. How do you sell?
Do you ever? How do you know when it’s time?
COTTER: I have way more than I should. I
have a huge building, with cars my wife has never
even heard about. I hit 60 this year, and a friend
from high school said, “welcome to the 20 percent

club. 80 percent of your life is over, and the 20 percent yet to go includes the diaper stages.” So why
do I need these cars? I’m selling them off. I want
to keep 8 to 10 that I really love. Not the ones that
are most valuable. I’m keeping the ones that excited me as a kid—a Datsun 510, a ’72 VW Beetle.
KINNEY: I’m going to do less, and better.
Take the story of a Bentley built as a 4-door and
changed to a 2-door for the Sultan of Brunei. He
paid $500k for it, and it’s worth $42k. The market
has lost interest, and the value is declining. Getting
to Tom’s point, I don’t want my wife’s next husband
to drive all my damn cars, thank you very much.
CARLSON: I built my own home with a hammer, myself, which I designed myself over a period
of years. I have a variety of garages dovetailed into
the house itself, which does not have much floor
space. My wife came to me a year ago with a clipboard and said, “I’ve been walking around 18,000
square feet total, but 2500 to 2800 square feet of
living space.” Glancing at her notes on the number
of bays, she said, “I just wanted to let you know
that I’m not going to be parking outside anymore.”
When you run out of space—and you can never
have too much—something has to go. So I collect
exactly what I want. Once in awhile, something
unrestored will come across my plate, and I’m a
preservation guy. It may not be in vogue. My most
recent was a ’73 Mustang Grande, which nobody
in their right mind wanted, but here it was, with
a/c and a 351 Cleveland, and it’s a pretty nice driver. It was like BRAND new. I asked the seller how
he could have gotten an avocado green roof, body
and interior? Well, his wife had custom ordered it
from Ford, and it’s the only one you’ll ever see. My
friends give me a bad time, but they all want to
ride in it, because it has a/c and always runs.
I look at trends in the marketplace, but at this
stage of my life, if Tom’s at 20 percent, I’m at 10
percent, and I want to make sure I can do what I
want to do, right now. I’ve made some wise choices, and I’ve made some bad choices.
Someone asked me recently if all else were
going away and I could only have one car, what
would I buy? What would I want to own? It’s an
important question, so I thought long and hard.
When others ask me, I ask them what group
they want to associate with—Model A Ford? A
serious Corvette group? A race car group? Which
people would you associate your life with? Find a
car that would be revered in that particular group.
For me, that would probably be a ’63 Corvette
split window with a/c and 4-speed, a 300-hp car
that would be THE car for me. I can’t play in the
classic car world, but they all revere the split window Corvette, so I can at least park on the fringe.
It’s really important to look for the groups you want
to play in, then buy the car that fits that need. ■
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